QUESTIONS TO ASK A FINANCIAL ADVISOR DAVE RAMSEY

QUESTIONS TO ASK A FINANCIAL ADVISOR DAVE RAMSEY ARE ESSENTIAL FOR ANYONE SEEKING PROFESSIONAL GUIDANCE ON
MANAGING THEIR FINANCES EFFECTIVELY. DAVE RAMSEY, A RENOWNED PERSONAL FINANCE EXPERT, EMPHASIZES THE IMPORTANCE
OF ASKING THE RIGHT QUESTIONS TO ENSURE FINANCIAL ADVISORS ALIGN WITH YOUR GOALS AND VALUES. UNDERSTANDING
WHAT TO INQUIRE ABOUT CAN HELP CLIENTS AVOID COSTLY MISTAKES, GAIN CLARITY ON INVESTMENT STRATEGIES, AND BUILD
A TRUSTWORTHY RELATIONSHIP WITH THEIR ADVISOR. THIS ARTICLE EXPLORES KEY QUESTIONS INSPIRED BY DAVE RAMSEY’S
PRINCIPLES THAT SHOULD BE ASKED DURING FINANCIAL ADVISOR CONSULTATIONS. |T ALSO DELVES INTO IDENTIFYING FEE
STRUCTURES, INVESTMENT PHILOSOPHIES, AND THE ADVISOR’S QUALIFICATIONS, ENSURING A COMPREHENSIVE FINANCIAL
PLANNING EXPERIENCE. THE FOLLOWING SECTIONS WILL GUIDE READERS ON HOW TO PREPARE FOR MEETINGS, WHAT TO EXPECT,
AND HOW TO EVALUATE POTENTIAL ADVISORS THOROUGHLY.

o |UNDERSTANDING THE ROLE OF A FINANCIAL ADVISOR

EssenTIAL QUESTIONS To Ask AsouT FEES AND COMPENSATION
e QUESTIONS TO ASSESS INVESTMENT PHILOSOPHY AND STRATEGY

e EVALUATING CREDENTIALS AND EXPERIENCE

QUESTIONS ABOUT FINANCIAL PLANNING AND GOAL SETTING
o |UNDERSTANDING RISk MANAGEMENT AND INSURANCE ADVICE

o COMMUNICATION AND CLIENT RELATIONSHIP MANAGEMENT

UNDERSTANDING THE ROLE OF A FINANCIAL ADVISOR

BEFORE ENGAGING WITH A FINANCIAL ADVISOR, IT IS VITAL TO UNDERSTAND THEIR ROLE AND HOW THEY CAN SUPPORT YOUR
FINANCIAL JOURNEY. FINANCIAL ADVISORS PROVIDE GUIDANCE ON INVESTMENTS, RETIREMENT PLANNING, BUDGETING, TAX
STRATEGIES, AND MORE. DAVE RAMSEY EMPHASIZES WORKING WITH ADVISORS WHO PRIORITIZE CLIENT INTERESTS AND OFFER
CLEAR, ACTIONABLE ADVICE. KNOWING WHAT SERVICES AN ADVISOR OFFERS HELPS SET EXPECTATIONS AND ENSURES ALIGNMENT
WITH YOUR PERSONAL FINANCIAL GOALS.

WHAT Services Do You ProvVIDE?

CLIENTS SHOULD ASK ADVISORS TO DETAIL THE RANGE OF SERVICES THEY OFFER, INCLUDING INVESTMENT MANAGEMENT,
RETIREMENT PLANNING, TAX ADVICE, ESTATE PLANNING, AND DEBT MANAGEMENT. THIS HELPS DETERMINE IF THE ADVISOR CAN
ADDRESS ALL ASPECTS OF YOUR FINANCIAL NEEDS COMPREHENSIVELY.

ARE You A FIDUCIARY?

UNDERSTANDING WHETHER THE ADVISOR ACTS AS A FIDUCIARY IS CRUCIAL. A FIDUCIARY IS LEGALLY OBLIGATED TO ACT IN THE
CLIENT’S BEST INTEREST, WHICH ALIGNS WITH DAVE RAMSEY’S STRONG RECOMMENDATION TO WORK WITH FIDUCIARY ADVISORS
FOR UNBIASED GUIDANCE.



EssenTiAL QUESTIONS TO Ask AsouT Fees AND COMPENSATION

TRANSPARENCY ABOUT FEES AND COMPENSATION IS A CORNERSTONE OF TRUST IN THE ADVISOR-CLIENT RELATIONSHIP. DAVE
RAMSEY STRESSES THE IMPORTANCE OF UNDERSTANDING HOW ADVISORS ARE PAID TO AVOID CONFLICTS OF INTEREST AND
HIDDEN COSTS.

How ARre You COMPENSATED?

ADVISORS MAY BE PAID THROUGH COMMISSIONS, FLAT FEES, HOURLY RATES, OR A PERCENTAGE OF ASSETS UNDER MANAGEMENT
(AUM) CLIENTS SHOULD ASK FOR A CLEAR EXPLANATION OF ALL FEE STRUCTURES INVOLVED.

ARE THERE ANY ADDITIONAL CosTs?

INQUIRE ABOUT ANY EXTRA CHARGES SUCH AS FUND EXPENSE RATIOS, TRANSACTION FEES, OR ADMINISTRATIVE FEES THAT
MIGHT AFFECT YOUR INVESTMENT RETURNS OVER TIME.

CAN You ProVIDE A Fee DISCLOSURE STATEMENT?

REQUESTING A FORMAL FEE DISCLOSURE ENSURES ALL COMPENSATION DETAILS ARE TRANSPARENT AND DOCUMENTED,
FACILITATING INFORMED DECISION-MAKING.

QUESTIONS TO ASSESS INVESTMENT PHILOSOPHY AND STRATEGY

UNDERSTANDING AN ADVISOR’S INVESTMENT APPROACH HELPS ENSURE IT MATCHES YOUR RISK TOLERANCE, TIME HORIZON, AND
FINANCIAL GOALS. DAVE RAMSEY ADVOCATES FOR CONSERVATIVE, LONG-TERM INVESTING STRATEGIES THAT AVOID HIGH-RISK
SPECULATION.

WHAT Is YOUR INVESTMENT PHILOSOPHY?

ASK THE ADVISOR TO EXPLAIN THEIR APPROACH TO ASSET ALLOCATION, DIVERSIFICATION, AND MARKET TIMING. THIS REVEALS
WHETHER THEY FAVOR ACTIVE OR PASSIVE MANAGEMENT AND HOW THEY BALANCE RISK AND REW ARD.

How Do You HANDLE MARKET VOLATILITY?

KNOWING HOW THE ADVISOR MANAGES CLIENT PORTFOLIOS DURING MARKET DOWNTURNS CAN PROVIDE CONFIDENCE IN THEIR
ABILITY TO PROTECT INVESTMENTS AND MAINTAIN DISCIPLINE.

WHAT TYPES ofF INVESTMENTS Do Y ou RECOMMEND?

SEEK CLARITY ON WHETHER THE ADVISOR RECOMMENDS STOCKS, BONDS, MUTUAL FUNDS, ETFS, OR ALTERNATIVE INVESTMENTS,
AND HOW THESE FIT INTO YOUR OVERALL FINANCIAL PLAN.

EVALUATING CREDENTIALS AND EXPERIENCE

CREDENTIALS AND PROFESSIONAL EXPERIENCE ARE INDICATORS OF AN ADVISOR’S EXPERTISE AND RELIABILITY. DAVE RAMSEY
ENCOURAGES WORKING WITH ADVISORS WHO HAVE RECOGNIZED CERTIFICATIONS AND A PROVEN TRACK RECORD.



WHAT ARE YOUR PROFESSIONAL QQUALIFICATIONS?

ASK ABOUT CERTIFICATIONS SUCH AS CERTIFIED FINANCIAL PLANNER (CFP), CHARTERED FINANCIAL ANALYST (CFA), OR
PERSONAL FINANCIAL SPECIALIST (PFS). THESE DESIGNATIONS DEMONSTRATE RIGOROUS TRAINING AND ETHICAL STANDARDS.

How LonG HAVE You BEEN IN PRACTICE?

EXPERIENCE MATTERS IN NAVIGATING COMPLEX FINANCIAL SITUATIONS. A SEASONED ADVISOR IS MORE LIKELY TO HAVE HANDLED
DIVERSE CLIENT SCENARIOS EFFECTIVELY.

CAN You ProvVIDE ReFerReNCES OR CLIENT TESTIMONIALS?

REQUESTING REFERENCES OR TESTIMONIALS HELPS VERIFY THE ADVISOR’S REPUTATION AND CLIENT SATISFACTION.

QUESTIONS ABOUT FINANCIAL PLANNING AND GOAL SETTING

EFFECTIVE FINANCIAL PLANNING STARTS WITH CLEAR GOAL SETTING. DAVE RAMSEY HIGHLIGHTS THE IMPORTANCE OF CREATING
REALISTIC AND MEASURABLE OBJECTIVES TO GUIDE FINANCIAL DECISIONS.

How Do You HeLp CLIENTS SET AND PRrIORITIZE GOALS?

THE ADVISOR SHOULD EXPLAIN THEIR PROCESS FOR IDENTIFYING SHORT- AND LONG-TERM FINANCIAL GOALS AND DEVELOPING
ACTIONABLE PLANS TO ACHIEVE THEM.

WHAT TooLs Do You Use FOr FINANCIAL PLANNING?

(UNDERSTANDING WHETHER THE ADVISOR USES SOFTWARE OR CUSTOMIZED MODELS CAN INDICATE THE SOPHISTICATION AND
PERSONALIZATION OF THE PLANNING PROCESS.

How OFTeN WiLL WE RevieEw My FINANCIAL PLAN?

REGULAR REVIEWS ENSURE THE PLAN STAYS ALIGNED WITH CHANGING CIRCUMSTANCES, ALLOWING ADJUSTMENTS TO STAY ON
TRACK TOWARD GOALS.

UNDERSTANDING RISk MANAGEMENT AND INSURANCE ADVICE

RISk MANAGEMENT IS A CRITICAL COMPONENT OF A SOUND FINANCIAL STRATEGY. DAVE RAMSEY ADVOCATES FOR ADEQUATE
INSURANCE COVERAGE TO PROTECT ASSETS AND INCOME FROM UNFORESEEN EVENTS.

Do You ProVIDE ADVICE ON INSURANCE AND Risk MANAGEMENT?

INQUIRE IF THE ADVISOR EVALUATES YOUR INSURANCE NEEDS, SUCH AS LIFE, DISABILITY, HEALTH, AND PROPERTY INSURANCE, AS
PART OF THE FINANCIAL PLAN.



How Do You Assess Risk T OLERANCE?

THE ADVISOR SHOULD HAVE A METHOD FOR EVALUATING YOUR COMFORT WITH RISK TO TAILOR INVESTMENT AND INSURANCE
RECOMMENDATIONS ACCORDINGLY.

WHAT STRATEGIES Do You RECOMMEND FOR PROTECTING ASSETS?

ASK ABOUT STRATEGIES INVOLVING INSURANCE, EMERGENCY FUNDS, AND ESTATE PLANNING TO SAFEGUARD YOUR FINANCIAL
\WELL-BEING.

CoMMUNICATION AND CLIENT RELATIONSHIP MANAGEMENT

EFFECTIVE COMMUNICATION BUILDS TRUST AND ENSURES CLIENTS REMAIN INFORMED AND CONFIDENT IN THEIR FINANCIAL PLANS.
DAVE RAMSEY ADVISES CHOOSING ADVISORS WHO PRIORITIZE CLEAR, CONSISTENT COMMUNICATION.

How OFTeN WiLL WE COMMUNICATE?

CLIENTS SHOULD UNDERSTAND THE FREQUENCY OF MEETINGS, UPDATES, AND REPORTS TO EXPECT, WHETHER QUARTERLY,
BIANNUALLY, OR ANNUALLY.

WHAT Is Your PreFerRRED METHOD OF COMMUNICATION?

CLARIFY WHETHER THE ADVISOR USES PHONE CALLS, EMAILS, VIDEO CONFERENCES, OR IN"PERSON MEETINGS TO MAINTAIN
CONTACT.

How Do You HANDLE CLIENT CONCERNS OR (QUESTIONS?

KNOWING HOW RESPONSIVE AND ACCESSIBLE AN ADVISOR IS ENSURES PEACE OF MIND WHEN URGENT ISSUES ARISE.

CHeckLIST: Key QUESTIONS TO Ask A FINANCIAL ApVISOR DAVE RAMSEY STYLE

® ARE YOU A FIDUCIARY?

® How ARE YOU COMPENSATED?

® WHAT IS YOUR INVESTMENT PHILOSOPHY?

® \WHAT CREDENTIALS AND EXPERIENCE DO YOU HAVE?

e How DO YOU HELP CLIENTS SET FINANCIAL GOALS?

e DO YOU PROVIDE ADVICE ON INSURANCE AND RISK MANAGEMENT?

® How OFTEN WILL WE COMMUNICATE AND REVIEW MY PLAN?



FREQUENTLY AskeD QUESTIONS

\WHAT ARE THE MOST IMPORTANT QUESTIONS TO ASK A FINANCIAL ADVISOR
ACCORDING TO DAVE RAMSEY?

DAVE RAMSEY SUGGESTS ASKING ABOUT THE ADVISOR'S CREDENTIALS, FEE STRUCTURE, INVESTMENT PHILOSOPHY , EXPERIENCE
WITH DEBT MANAGEMENT, AND HOW THEY TAILOR FINANCIAL PLANS TO INDIVIDUAL GOALS.

How poes DAVE RAMSEY RECOMMEND VERIFYING A FINANCIAL ADVISOR'S CREDENTIALS?

DAVE RAMSEY ADVISES VERIFYING THAT THE FINANCIAL ADVISOR IS A CERTIFIED FINANCIAL PLANNER (CFP) AND TO CHECK FOR
ANY DISCIPLINARY ACTIONS THROUGH REGULATORY BODIES LIKE FINRA or THE SEC.

\WHAT FEE STRUCTURES DOES DAVE RAMSEY WARN AGAINST WHEN CHOOSING A
FINANCIAL ADVISOR?

DAVE RAMSEY WARNS AGAINST ADVISORS WHO EARN COMMISSIONS ON PRODUCT SALES AND RECOMMENDS FEE-ONLY ADVISORS
WHO CHARGE A FLAT FEE OR A PERCENTAGE OF ASSETS UNDER MANAGEMENT TO AVOID CONFLICTS OF INTEREST.

WHY pDoes DAVE RAMSEY EMPHASIZE ASKING ABOUT AN ADVISOR'S INVESTMENT
PHILOSOPHY?

UNDERSTANDING THE ADVISOR’S INVESTMENT PHILOSOPHY HELPS ENSURE IT ALIGNS WITH YOUR RISK TOLERANCE AND FINANCIAL
GOALS, WHICH IS A KEY POINT DAVE RAMSEY STRESSES TO AVOID UNSUITABLE INVESTMENT ADVICE.

WHAT QUESTIONS SHOULD | ASK A FINANCIAL ADVISOR ABOUT DEBT MANAGEMENT
ACCORDING TO DAVE RAMSEY?

DAVE RAMSEY SUGGESTS ASKING HOW THE ADVISOR CAN HELP CREATE A DEBT PAYOFF PLAN, THEIR EXPERIENCE WITH
STRATEGIES LIKE THE DEBT SNOWBALL METHOD, AND HOW THEY INTEGRATE DEBT MANAGEMENT INTO THE OVERALL FINANCIAL
PLAN.

How CAN | ASSESS IF A FINANCIAL ADVISOR IS TRUSTWORTHY BASED ON DAVE
RAMSEY'S ADVICE?

DAVE RAMSEY RECOMMENDS ASKING FOR REFERENCES, UNDERSTANDING THE ADVISOR'S COMPENSATION, ENSURING THEY ACT AS A
FIDUCIARY, AND CHECKING THEIR BACKGROUND FOR ANY DISCIPLINARY ISSUES.

\WHAT ROLE DOES DAVE RAMSEY SUGGEST FINANCIAL ADVISORS SHOULD PLAY IN
BUDGETING?

DAVE RAMSEY BELIEVES ADVISORS SHOULD HELP CLIENTS CREATE REALISTIC BUDGETS THAT PRIORITIZE EMERGENCY FUNDS, DEBT
PAYOFF, AND SAVINGS, ENSURING FINANCIAL STABILITY BEFORE INVESTING.

ACCORDING TO DAVE RAMSEY, WHAT IS A CRUCIAL QUESTION ABOUT FINANCIAL
GOALS TO ASK A FINANCIAL ADVISOR?

A CRUCIAL QUESTION IS HOW THE ADVISOR PLANS TO HELP YOU ACHIEVE YOUR SPECIFIC FINANCIAL GOALS, INCLUDING
RETIREMENT PLANNING, COLLEGE SAVINGS, AND EMERGENCY FUNDS, ENSURING A PERSONALIZED APPROACH.



ADDITIONAL RESOURCES

1. THe ToTAL Money MAkeEOVER: A PROVEN PLAN FOR FINANCIAL FITNESS BY DAVE RAMSEY

THIS BOOK OFFERS A STRAIGHTFORWARD, STEP-BY-STEP APPROACH TO PAYING OFF DEBT, BUILDING EMERGENCY SAVINGS, AND
INVESTING FOR THE FUTURE. DAVE RAMSEY SHARES PRACTICAL ADVICE AND INSPIRING SUCCESS STORIES TO MOTIVATE READERS
TOWARD FINANCIAL FREEDOM. |T’S AN ESSENTIAL READ FOR ANYONE PREPARING TO MEET WITH A FINANCIAL ADVISOR OR
LOOKING TO TAKE CONTROL OF THEIR FINANCES.

2. SMART MoneYy SMART Kips: RAISING THE NEXT GENERATION TO WIN wiTH MONEY BY DAVE RAMSEY AND RACHEL CRUZE
Co-WRITTEN BY DAVE RAMSEY AND HIS DAUGHTER RACHEL CRUZE, THIS BOOK FOCUSES ON TEACHING CHILDREN ABOUT MONEY
MANAGEMENT. |T PROVIDES PRACTICAL TIPS FOR PARENTS ON HOW TO INSTILL GOOD FINANCIAL HABITS EARLY IN LIFE. THE
BOOK IS VALUABLE FOR FINANCIAL ADVISORS WORKING WITH FAMILIES OR INDIVIDUALS INTERESTED IN FINANCIAL EDUCATION.

3. FINANCIAL PEACE RevISITED BY DAVE RAMSEY

AN UPDATED VERSION OF RAMSEY’S CLASSIC, THIS BOOK DIVES INTO THE PRINCIPLES OF BUDGETING, DEBT ELIMINATION, AND
WEALTH BUILDING. |T COMBINES PERSONAL ANECDOTES WITH PROVEN FINANCIAL STRATEGIES THAT HELP READERS GAIN PEACE OF
MIND REGARDING THEIR MONEY. |T’S A USEFUL RESOURCE FOR THOSE PREPARING QUESTIONS FOR A FINANCIAL ADVISOR BASED ON
RAMSEY’S PHILOSOPHY.

4. THE DAVE RAMSEY SHOW: INSIGHTS AND ADVICE FOR YOUR FINANCIAL JOURNEY

THIS COLLECTION FEATURES SOME OF THE BEST ADVICE FROM DAVE RAMSEY’S POPULAR RADIO SHOW. |T COVERS COMMON
FINANCIAL QUESTIONS AND REAL-LIFE SCENARIOS, OFFERING PRACTICAL SOLUTIONS THAT LISTENERS HAVE FOUND EFFECTIVE.
READERS CAN USE THIS BOOK TO BETTER UNDERSTAND WHAT TO ASK THEIR FINANCIAL ADVISORS AND HOW TO EVALUATE THE
ANSWERS.

5. Ask DAVE: THE ESSENTIAL QUESTIONS FOR FINANCIAL ADVISORS INSPIRED BY DAVE RAMSEY

THIS BOOK COMPILES CRITICAL QUESTIONS INSPIRED BY DAVE RAMSEY’S TEACHINGS THAT CLIENTS SHOULD ASK THEIR
FINANCIAL ADVISORS. |T HELPS READERS NAVIGATE FINANCIAL PLANNING DISCUSSIONS WITH CONFIDENCE AND CLARITY. THE
GUIDE EMPHASIZES TRANSPARENCY, FEES, INVESTMENT STRATEGIES, AND DEBT MANAGEMENT.

6. DeeT-Free LiviNG: How To TALK TO YOUR FINANCIAL ADVISOR AND TAKE CONTROL OF YOUR MONEY

FOCUSED ON COMMUNICATION WITH FINANCIAL PROFESSIONALS, THIS BOOK TEACHES READERS HOW TO ASK THE RIGHT
QUESTIONS TO ACHIEVE DEBT FREEDOM. |T INCLUDES ADVICE ON UNDERSTANDING LOAN TERMS, INTEREST RATES, AND REPAYMENT
PLANS. THE AUTHOR DRAWS ON DAVE RAMSEY’S PRINCIPLES TO PROVIDE A STRUCTURED APPROACH TO FINANCIAL ADVISOR
MEETINGS.

7. Money QUESTIONS: WHAT To Ask YOUR FINANCIAL ADVISOR ACCORDING TO DAVE RAMSEY’s METHOD

THIS PRACTICAL GUIDE BREAKS DOWN THE KEY TOPICS TO DISCUSS WITH FINANCIAL ADVISORS, FOLLOWING RAMSEY’S
FINANCIAL FRAMEWORK. |T COVERS BUDGETING, EMERGENCY FUNDS, RETIREMENT PLANNING, AND INVESTMENT OPTIONS. THE BOOK
EQUIPS READERS WITH THE KNOWLEDGE TO MAKE INFORMED DECISIONS AND HOLD MEANINGFUL ADVISOR CONVERSATIONS.

8. THE Money ANSWER Book: QUICK ANSWERS TO YOUR FINANCIAL QUESTIONS BY DAVE RAMSEY

A CONCISE RESOURCE THAT ADDRESSES FREQUENTLY ASKED QUESTIONS ABOUT BUDGETING, DEBT, INVESTING, AND INSURANCE.
DAVE RAMSEY PROVIDES CLEAR AND ACTIONABLE ANSWERS THAT CAN HELP READERS PREPARE FOR MEETINGS WITH FINANCIAL
PROFESSIONALS. THE BOOK ENCOURAGES PROACTIVE FINANCIAL MANAGEMENT AND SMART QUESTIONING.

9. FINANCIAL ADVISOR CONVERSATIONS: INSPIRED BY DAVE RAMSEY’S APPROACH TO MONEY MANAGEMENT

THIS BOOK OFFERS SCRIPTS AND SAMPLE QUESTIONS TO HELP CLIENTS ENGAGE EFFECTIVELY WITH THEIR FINANCIAL ADVISORS.
IT DRAWS ON RAMSEY’S PRINCIPLES TO ENSURE DISCUSSIONS ARE FOCUSED ON DEBT REDUCTION, SAVINGS, AND LONG-TERM
FINANCIAL GOALS. READERS LEARN HOW TO ADVOCATE FOR THEMSELVES AND GET THE MOST OUT OF THEIR ADVISORY
RELATIONSHIPS.
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