persona 5 negotiation guide

Persona 5 negotiation guide is an essential resource for players looking to maximize their interactions
with the various Personas and Shadows throughout the game. Negotiation is a critical gameplay
mechanic in Persona 5, allowing players to acquire new Personas, items, and even money by
engaging in conversation with enemies during battles. Understanding this system can significantly
enhance your gameplay experience, enabling you to build a more powerful Persona roster and utilize
the resources available to you throughout your journey in Tokyo. This article will delve into the
intricacies of negotiation in Persona 5, providing tips, strategies, and insights to help you master this

vital aspect of the game.

Understanding Negotiation in Persona 5

Negotiation in Persona 5 occurs during battles when you engage with Shadows, the game's primary
enemies. Instead of simply defeating these enemies, you can choose to negotiate with them in order to
gain various rewards. The negotiation process consists of several steps that require careful

consideration and strategy.

The Mechanics of Negotiation

When you enter negotiation mode, a dialogue box appears, and you can choose from several options

to interact with the Shadow. The outcome of these interactions depends on various factors, including:

1. Persona Strength: The strength of your current Persona can influence how Shadows perceive you.
2. Shadow's Personality: Different Shadows have distinct personalities, which determine how they
respond to your actions and dialogue choices.

3. Player Choices: Your chosen dialogue options affect the outcome and can lead to different rewards.



The key to successful negotiation is to understand these factors and adapt your strategy accordingly.

Types of Negotiation

Negotiation can take several forms, each with unique outcomes. Understanding these categories will

help you navigate your interactions effectively.

1. Convincing Shadows to Join You

One of the primary goals of negotiation is to convince a Shadow to join your team as a Persona. This
involves a series of dialogue choices where you must appeal to the Shadow's interests and

personality.

- Flattering: Complimenting the Shadow can sometimes sway them in your favor.
- Threatening: In certain cases, showing strength or aggression might intimidate the Shadow into
submission.

- Offering Gifts: You can also offer items or money to persuade the Shadow to join you.

2. Requesting Items or Money

In addition to recruiting new Personas, you can negotiate for items or money. This is especially useful

when you need resources to upgrade your Personas or buy new equipment.

- Requesting Money: You can ask for money directly, but the amount you receive depends on how
well you handle the negotiation.

- Items: Certain Shadows may be willing to part with valuable items if you engage them successfully.



3. Earning Information

Occasionally, you can also negotiate for valuable information regarding upcoming battles, enemy

weaknesses, or game lore. This information can be crucial in preparing for difficult challenges.

Strategies for Successful Negotiation

To improve your negotiation skills, consider the following strategies:

1. Know Your Personas

Understanding the strengths and weaknesses of your Personas can make a significant difference in
negotiation. If you have a Persona that aligns with the enemy's elemental weaknesses, you may have

an easier time convincing them to join you.

2. Pay Attention to the Enemy's Personality

Each Shadow has a unique personality type that influences how they respond to your dialogue
choices. Some Shadows may respond better to flattery, while others might respect strength or

aggression.

- Personality Types:
- Charming: Flattery works best.
- Egotistical: Show strength or dominance.

- Aggressive: You may need to threaten or intimidate.



3. Use the Right Dialogue Options

The dialogue choices you make during negotiations are crucial. Here are some general tips:

- Choose the Right Tone: Match your approach to the personality of the Shadow.
- Be Observant: Pay attention to the Shadow's reactions; they may provide clues about the right
choice.

- Experiment: Don’t hesitate to try different options if negotiations aren’t going well.

Common Negotiation Outcomes

Understanding the possible outcomes of negotiations can help you prepare for different scenarios.

1. Successful Recruitment

If you successfully negotiate with a Shadow, they may join you as a new Persona. This is one of the

most rewarding outcomes, as it expands your roster and provides new abilities.

2. Item or Money Acquisition

If you ask for items or money, a successful negotiation can yield additional resources that enhance

your gameplay.

3. Failure



Not every negotiation will be successful. Some Shadows may refuse your advances, leading to a

battle. If this happens, be prepared to defeat them to continue your journey.

Effective Use of Skills in Negotiation

Certain skills and abilities can enhance your negotiation capabilities.

1. Social Stats

Improving your social stats (Charm, Proficiency, Kindness, Knowledge, and Guts) can positively impact
negotiation outcomes. Increasing these stats not only helps you in negotiation but also in other aspects

of the game.

2. Skills and Abilities

Some Personas possess skills that can aid negotiations. For example, skills that boost Charm or

decrease the enemy's resistance to persuasion can be incredibly valuable during negotiations.

Conclusion

The negotiation system in Persona 5 is a multifaceted mechanic that adds depth to the gameplay
experience. By understanding the various strategies, personalities, and outcomes associated with
negotiation, players can significantly enhance their ability to recruit powerful Personas, acquire
valuable items, and gain crucial information. Whether you are a newcomer to the game or a seasoned
player looking to refine your skills, this negotiation guide serves as a comprehensive resource to help

you navigate the complexities of negotiation in Persona 5. With practice, patience, and a keen



understanding of the game's mechanics, you can become a master negotiator and bolster your

Phantom Thief crew with powerful allies. Happy negotiating!

Frequently Asked Questions

What is the main purpose of negotiation in Persona 52

The main purpose of negotiation in Persona 5 is to convince Personas to join your team, allowing you

to fuse them for stronger allies and gain unique abilities.
How do | initiate a negotiation with a Persona in Persona 5%
To initiate a negotiation, you need to reduce the Persona's HP to zero and then select the 'Negotiate'

option during the battle.

What are the key factors that influence negotiation success in
Persona 52

Key factors include the Persona's mood, the correct use of dialogue options, and the player’s level of
charm and proficiency.

What types of dialogue options can | choose during negotiations?

You can choose from various options such as asking questions, offering items, or making demands,
which can affect the Persona's willingness to join you.

How can | tell if a Persona is willing to negotiate?

A Persona's willingness to negotiate is often indicated by their mood; if they appear friendly or relaxed,

they are more likely to agree to your requests.



Are there any specific strategies to improve negotiation outcomes?

Yes, it's effective to learn the Persona's traits and preferences, use appropriate dialogue choices, and

sometimes offer gifts or items they like.

What happens if a negotiation fails in Persona 5%

If a negotiation fails, the Persona will typically become hostile, and you may have to defeat them in

battle to try again later.

Can | negotiate with all Personas in Persona 5%

No, some Personas cannot be negotiated with, particularly those that are considered higher-tier or

boss-type Personas.
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